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It’s my intention that this idea should be a part of the public domain and should
never be patented.

This idea was first posted on the internet, and was first declared to be public do-
main, on Sunday, December 14, 2008.  I originally documented the idea on Friday,
May 6, 1977.

Page 1 of this document was first completed on Sunday, December 14, 2008 and was
most recently revised on Thursday, April 15, 2021.  Pages 2 through 6 are as origi-
nally completed on the dates shown on those documents.

I didn’t do a word count for this document.

This collection of information presents

• my notification of the GE Division Patent Counsel, dated July 26, 1977, of my
recommendation that GE investigate the desirability of using glass fuel chan-
nels, and consider getting a patent on the idea, and

• my documentation of the design idea.

On July 26, 1977, I presented this idea to the GE Division Patent Counsel.  Some
time later, I presented the idea to the GE patent review committee.  To the best of
my memory, I did so by letter, although my files don’t contain a copy of that letter.
The members of the committee decided that the idea wasn’t worthy of any further
development and that GE didn’t want to pursue it.  Somebody notified me of the de-
cision by telephone.  So far as I can recall, the committee declined to put its decision
in writing.  So, I don’t have any documentation of any response at all, by GE, to my
suggestion.  Anyway, I have declared my glass fuel channel idea to be in the public
domain.  I intend that it can be used by anybody and that it cannot ever be pat-
ented.

At the time, I believed that the idea was rejected because everybody involved, ex-
cept me, had inhibiting preconceived notions about the characteristics of glass.  I
figured that they just thought about windows and baseballs.  Strangely, many years
later, in May of 2019, I ran across the information that’s shown below, and which
was written 20 years earlier, that tended to corroborate my suspicion.  I found it in
Chapter 6 of The Hidden Persuaders, by Vance Packard.  Here’s the quote.

Sometimes our fears of products seem completely irrational until they are probed by an ex-
pert.  The Corning Glass Works came up against a seemingly illogical resistance to the Pyrex
glass pipe it was trying to sell to engineers and purchasing agents for chemical food process-
ing.  Technically they had a very good sales story, but the customers showed strong resis-
tance to the idea of using such pipe no matter how good it was supposed to be.  So the com-
pany called in Dr. Charles Winick, research consultant.  He sent a team of psychologists out
to talk to would-be purchasers.  Here was their conclusion, in the words of the Wall Street
Journal:  “The engineers and purchasing agents have an 'emotional block' about the glass
pipe's fragility based upon experiences in their childhood involving glass.  They learned as
little boys that a broken water glass always led to a spanking."  The company began coaching
its salesmen how to spot and take into account such irrational resistance in their sales talks.

—The Hidden Persuaders, Vance Packard
Pocket Books, Inc., New York, Copyright, © 1957 by Vance Packard

Over the years, I’ve noticed many new and innovative uses of glass.  I still believe
that glass fuel channels would have been a good idea.
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